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& NMLS #1101220

MLB Residential Lending, LLC, NMLS 1101220, is a Residential Mortgage Lender, located at 841 Mountain Ave, Suite 400, Springfield, NJ 07081. Phone 732-243-0140. MLB is licensed by NJ Department of Banking and Insurance, AL State Banking Department, AK Division of Banking & Securities, AR Combination Mortgage Banker-Broker-Servicer, AZ Department of Insurance and Financial Institutions, CA Department of
Financial Protection and Innovation, CO Division of Real Estate, CT Department of Banking, DC Department of Insurance, Securities, and Banking, DE Office of the State Bank Commissioner, FL Office of Financial Regulation, GA Department of Banking and Finance, |A Division of Banking Finance Bureau, ID Mortgage Broker Lender License, IL Department of Financial & Professional Regulation, IN Department of Financial
Institutions, KS Office of the State Bank Commissioner, KY Department of Financial Institutions, LA Office of Financial Institutions, MD Office of the Commissioner of Financial Regulation, ME Bureau of Consumer Credit Protection, MI Department of Insurance and Financial Services, MN Department of Commerce, MS Department of Banking and Consumer Finance, MO Division of Finance, MS Department of Banking and
Consumer Finance, MT Division of Banking & Financial Institutions, NE Department of Banking and Finance, NV Division of Mortgage Lending, NH Banking Department, NC Commission of Banks Office, ND Department of Financial Institutions, NM Mortgage Loan Company License, NY Department of Financial Services, OH Division of Financial Institutions, OK Department of Consumer Credit, OR Department of Consumer

and Business Services, PA Department of Banking and Securities, Rl Department of Business Regulation, SC Board of Financial Institutions, SD Division on Banking, TN Department of Financial Institutions, TX Department of Savings and Mortgage Lending, UT Department of Financial Institutions, VT Department of Financial Regulation, VA Bureau of Financial Institutions, WA Department of Financial Institutions, WI
Department of Financial Institutions, WV Division of Financial Institutions, WY Division of Banking. All Rates subject to change without notice. MLB, in no way, claims to represent or to conduct business on behalf of HUD or the Federal Government. EQUAL HOUSING LENDER
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HELP DESK RESOURCES SRR

e Submit an Escalation Request @ """""
https://forms.office.com/r/jirW9cj8Fn

e Contact Lock Desk -
loanlock@mlbmortgage.com

 USDA Sponsorship Form

e Schedule Your Closing

* Scenario Desk -
Scenarios@mlbmortgage.com T T T — Contact Lock Desk Seliodiile Velir Closing
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MLB Escalation Request

When you submit this form, it will not automatically collect your details like name and email address unless you provide it yourself.

* Required . . . . " "
Zies Thank you your escalation request has been received. Our team will review it promptly and follow up as soon as possible.

1. Your Name * .
Important thing you can do next

Enter your answer

Save my response

: Nompyr
2. Who is your Account Executive? Submit another response

nnnnnnnnnnnnnnnnnnn
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https://forms.office.com/r/jjrW9cj8Fn
mailto:loanlock@mlbmortgage.com
https://forms.office.com/pages/responsepage.aspx?id=WZ-ndq-of0ipQncuappiPSoCLlSrfNBFo5373PsFbaBURURLMlBQT0lKTVFBRU1RWVdZQVhBOFk1NS4u&route=shorturl
https://forms.office.com/pages/responsepage.aspx?id=WZ-ndq-of0ipQncuappiPSoCLlSrfNBFo5373PsFbaBURURLMlBQT0lKTVFBRU1RWVdZQVhBOFk1NS4u&route=shorturl
https://forms.office.com/pages/responsepage.aspx?id=WZ-ndq-of0ipQncuappiPSoCLlSrfNBFo5373PsFbaBURURLMlBQT0lKTVFBRU1RWVdZQVhBOFk1NS4u&route=shorturl
https://forms.office.com/pages/responsepage.aspx?id=WZ-ndq-of0ipQncuappiPSoCLlSrfNBFo5373PsFbaBURURLMlBQT0lKTVFBRU1RWVdZQVhBOFk1NS4u&route=shorturl
https://forms.office.com/Pages/ResponsePage.aspx?id=WZ-ndq-of0ipQncuappiPURn52rmNPdFpspkF5A9rF9UQzNHVlZJMEU2VjdVM0dTS0JTRjhHME5JWS4u
https://forms.office.com/Pages/ResponsePage.aspx?id=WZ-ndq-of0ipQncuappiPURn52rmNPdFpspkF5A9rF9UQzNHVlZJMEU2VjdVM0dTS0JTRjhHME5JWS4u
mailto:Scenarios@mlbmortgage.com
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WEBINARS & TUTORIALS ol Sy

@ Visit Website ° VO uTube

www.mlbwholesale.com/webinars www.youtube.com/@ mlbwholesale

MLB Wholesale Webinars

MLBWHALESALE

MLB Wholesale

THE NON-OM BULL PEN - LIVE Q+A

< SNE= myEUR%RlTES THE @MLBWholesale - 77 subscribers - 102 videos
SELLleON- M SERIES

7 —— UNCOVERED REMARKABLE DPA MLBWHPRLESALE The Official YouTube Channel of MLB Wholesale ...more

What is Non-QM?

Everything You Need to Know

mibwholesale.com
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1:00 PMEST : S Self Disclosing Tutorial ¢ How to Submit to ! Howto Register A Loan : Pricing a Loan ! HowtoResubmitaloanto 3
i 1:00 PM EST ) 1:00 PM EST
D 5314527 1569 ) 873 5408 0228 © 5§73 5408 0228 / ’j Wl et MLB Wholesale Underwriting MLB Wholesale } Underwriting
v ‘ 62 views + S months ago MLB Wholesale 82 views + 2 months ago ago MLB Wholesale
MLB 3.13 - Identifying Non-QM Opportunities MLB 3.16 - Renovation Suite MLB 3.18 - Green Advantage 48 + 2 months ag 11 views + 2 months ago
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MARKETING FLYERS & BADGES

www.mlbwholesale.com/flyers

Want it? Just download it.

Contact your AE to request customized flyers from our marketing team!

Spanish Translations available as well!

Introducing the 0\
Knock Bridge Loan n
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25. First Responder 24. Knock Bridge 23. Knock... 22. Elite FHA... 21. Refer2Approve
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e Clear to Close Badges
o Awarded for files that close in 15 days or less

MLBWHPLESALE
LESS THAN

Email Signature Line:

Laura Brandao
Board Advisor
MLB Residential Lending, LLC

841 Mountain Ave, Suite 400 'V P :

Springfield, NJ 07081 MLBW!’*IMLEUSALE

C: 201-355-5371 | O: 732-243-0140

E: Ibrandao@mibmortgage.com LESS TH&N
& HW, :

VISIT MLB (>}

f JE

MLB MORTGAGEE CLAUSE:
“MLB Residential Lending LLC. ISAOA/ATIMA, 841 Mountain Ave. Suite 400, Springfield NJ 07081”
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BROKER’S WEEKLY SPECIAL

MLBWHLESALE

Making Lives Better Soarch hare

Home Products Hesources Help Desk About Us Webinars MLB Lead Connection Broker's Weekly Special

www.mlbwholesale.com/brokers-daily-special

Broker's

Weekly Special

& NMLS #1101220
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HOW TO PRICE A LOAN e o optimalbluer - 55

‘ ........

After logging into the portal, go to QUICK

PRICER to run a scenario (if a loan is a Live File, y Rt it -

you would go to PRODUCT AND PRICING)

Complete all loan information.
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HOW TO PRICE A LOAN

When completing PRODUCT FILTERS, be sure to
unselect all and choose the one that applies
(Standard is for your standard loan product)

Before reviewing pricing, be sure to select your comp
(BORROWER OR LENDER PAID) and then click Search

Product Fliters

All

ﬁ.ll

Standard
Affordable
HARP
Hero/Champion

HFA/Bond

r

£y NMLS #1101220
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HOW TO PRICE A LOAN

Once you click Search, you will be shown the most available rates that fit
your loan criteria.

(= B s e e ] EATT L= i (DS T AT [Fos dai.f
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Nl . i T [ FHLE, T Y Bl ﬂ

ML Mderigage TT 2.0 FHA 30 % Fiesd = 5300 <= 5175 (3 ) 5 S OTIT i s

T T LR i IR

For more STEP-BY-STEP directions on how to price a

loan. MLB Wholesale and Correspondent -
Please download our instructional package here. Pricing and Reques inz Locks

£y NMLS #1101220


https://www.mlbwholesale.com/_files/ugd/242fc3_0fa0dd19030d4e57b0c6204eb8af3a25.pptx?dn=MLB%20Wholesale%20and%20Correspondent%20%20-Pricing%20and%20Locking%206.24.25%20(R).pptx
https://www.mlbwholesale.com/_files/ugd/242fc3_0fa0dd19030d4e57b0c6204eb8af3a25.pptx?dn=MLB%20Wholesale%20and%20Correspondent%20%20-Pricing%20and%20Locking%206.24.25%20(R).pptx

From File Start to Funding: Your Loan’s Journey

[“JFile Started E4 Clear to Close
Broker registers a loan Final approval
—|Disclosed & Funding & Purchase
Fees set e Docs sent Wire sent e Loan sold
@ Underwriting

Decision or Suspense

Conditions addressed

£y NMLS #1101220

ohe smooth loan at a time.



Conventional

Loans Include:

* Homestyle

* HomeReady
 HomePossible

Government Loans

Include:

* FHA
* VA

* USDA
« 203K

Programs available only to qualified
borrowers. Programs subject to change
without notice. Underwriting terms and

conditions apply. Some restrictions may apply.

NMLS #1101220

HOMEOWNERSHIP FOR
EVERY PATH & PROFILE

Whether your borrower qualifies with W2s or needs a flexible
solution, the MLB Homeownership Plan delivers options, support,
and expert guidance.

VA Renovation

Max LTV 100 % on purchase @ Max LTV 90 % on Cash out e
Min FICO 600

Conventional

Max LTV 97% e Min FICO 580

FHA Bank Statement
Max LTV 96.5% e Min FICO 500 Up to 90% LTV
JUMBO DSCR
Max LTV 80% e Min FICO 680 Min. FICO 660 e Up to 85% LTV
USDA Asset Utilization
, (8)
Max LTV 100 % e Min FICO 550 Liquid Assets into Qualifying Income

VA _I Mix and Match
Max LTV 100 % e Min FICO 500 ol Mix different income types for a single borrower

and more Non-QM Options!

NO MATTER THE BORROWER'’S STORY, WE'VE GOT A PROGRAM TO MATCH AND A PLAN
TO GUIDE THEM HOME.
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MLB REMARKABLE DPA

What It Is

 FHA-only down payment assistance

 100% forgivable grant (2% or 3.5% of purchase price)
* Nearly nationwide (not available in HI, MA, WA)

Why Brokers Use It

* Turns “almost qualified” buyers into closed loans
e Pairs with up to 6% seller concessions

 No second lien e No resale restrictions

Who Qualifies (Only ONE Required)
* First-time homebuyer or

* Eligible profession (military, first responder, educator, medical, civil service) or,
* |ncome < 140% AMI or,

 Property in an underserved census tract

£y NMLS #1101220
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aking Lives Better

FHA ELITE PRICING SRS
@TheReward?
UP TO 50 BPS PRICING IMPROVEMENT™

for borrowers who meet our elite criteria!

Division Wholesa

All Lock Periods | Single Lock Period ] 12
ELIGIBLE PRODUCTS (9) RATE PRICE DISCOUNT/REBATE  LOCK DAYS P&J
MLB Wholesale TT Efite FHA 30 Yr Fixed (] ) 5750% 100386 gﬁgﬂ; 15 $2.960
MLE Wholesale TT FHA 30 Yr Fixed (] ) 5875% 100497 [fz'?:;:; 5 $3000
MLE Wholesale LLL 2.0 FHA 30 ¥r Fixed 0 5.87/5% 100.036 ﬂ;?g?i 15 33,000
MLE Mortgage TT 2.0 FHA 30 Yr Fixed > $500K o 6000% 100,603 t'g';fgé;‘i 15 $3050
MLE Mortgage TT 3.0 FHA 203(h) 30 Year Fixed (] ) 6250% 100,045 ‘D['E;?E:; 5 $3132
MLE Mortgage TT 2.0 FHA 203 (k) Limited 30 Yr Fixed ) 6375% 100332 9as7% 5 $3174

£y NMLS #1101220
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MLB GREEN ADVANTAGE S

MLB Green Advantage allows brokers to finance solar improvements and offer borrower
assistance while maintaining borrower affordability and program eligibility.

Why Brokers Use It
* 7 Solar installation financed into the mortgage

. Provides borrower assistance up to 3.5% (max of $13,000)
* [™\] Lower utility bills improve long-term affordability

. Q Supports energy-efficient, future-ready homes

Ideal Borrowers -
* Purchase or refinance clients
* Buyers short on cash for closing costs
* Borrowers focused on sustainability and monthly savings

£y NMLS #1101220
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NICHE PROGRAMS

FIRST

RESPONDER
PROGRAM

Your Service Deserves Protection.

As a thank-you to the heroes who serve and protect our
communities, we're proud to offer complimentary mortgage

protection up to $650,000 through our 1stResponder+ Program.

«» One Year of Coverage. On Us.
You'll receive 1 year of line-of-duty accidental death mortgage
protection, completely free to you, no strings attached.

«» Automatic Enroliment
No forms. No hassle. When you close your loan, you're
automatically enrolled.

» Up to $650K in Mortgage Protection
In the event of a line-of-duty accidental death, this protection helps
ensure your home is one less thing your family has to worry about.

& Exclusively for First Responders
Available to EMTs, paramedics, firefighters, police officers, other
eligible first responders.

A Home Should Be a Place of Peace, Not Pressure.
This benefit helps provide your family with the security and stability they
deserve, so they can focus on what truly matters.

* No paperwork

e No extra cost

e Just our way of saying thank you

One year of Line of Duty Occupational Accidertal Death "AD" nsurance covering up to $630.000 is available from Zurich Amencan insurance through MLE Residential Lending. LLC for eligible first responders, including active full-time or
art-time EMT, paramedic, firefighter, search and rescue. or law enforcement officers, under the age of seventy years old. Offer is not applicable to active military service members. Only eligble on conventional or government mortzage
ns, for purcfu',e or refmance of 2 primary residence, second home. or investment property.

Line of Duty Ococupational AD coverage will be effective 25 of the date noted on borrower's Lifely welcome letter and will continue for 3 one-year Policy Period which will not automatically renew. Borrowers can refer to their insurance
Certificate 2nd Policy for 2dd | smportant info . Barrowers must be under the age of 70, In ing and not in default or foreclosure at time of desth in the line of duty. This offer and/or receipt of zpplication doss not
represent an spproval for financing or interest rate guarantee. This offer may be discontinued 2t any time. Restrictions spply. Contact MLE Residential Lending, LLC for more information and to confirm eligibility.

This & intended 25 3 general description of Accidental Death insurance avaiable to qualified accountholders, provided solely for informational purposes. Insurance coverages underwritten by Zurich Amencan Insurance Company, 2 New York
domiciled compary with its peincipal place of business at 1299 Zurich Way. Schaumburg, IL 60196 [NAIC £ 15533). This provides 3 peneral description of certzin provisions and festures of this insurance and does not revise or amend the
applicable policies. In the event of 3 discrepancy between this content and your certificate of insurance or the group policy, the terms of the group policy shall zpply. All banefits are subject to the terms and conditions of the group policy.
Plesse refar to your Certificate of Insurance for 3 detailed description of the insurance coverage. including the exclusions, limitations, reductions and termination.

£ NMLS #1101220
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MLE is an Approved Lender of the

Knock Bridge Loan

Unlock a powerful tool for your clients and a competitive advantage for
yvour business. The Knock Bridge Loan™ helps your buyers move forward
fast, with no sale contingencies, no double moves, and no upfront stress.

Why Your Clients Will Thank You

14

{&
U
&
54
2
&
=

& Months of Mortgage Payment Coverage
Knock covers your chients’ old home payments at (% interest. while they
miowe into their new home.

Buy First. Sell Later.
Your clients can secure their next dream home on their timeline, no
waiting arcuwnd.

DTl Freedom = Better Offers

Remowing the old mortgage from debt-to-income calculations can help
them qualify for better pricing and terms.

Maximize Sales Price with $35K in Home Prep
Clients can boost their old home's value with up to $35,000 in prep
funds, including $5,000 for moving costs.

Mo Storage or Temporary Housing Headaches

Awvoid the stress of in-between housing. doulble moves. and rushed
transitions.

Mon-Contingent Offers Win Deals

Clients can make offers that aren’t contingent on the zale of their old
home giving them & stronger negotiating position.

List High, Sell Right
Your clients can list their home in its best condition, after they've moved
out and capture top market value.

knock:-

Knock
Partner

2025

For the Enock Bridge Loan

FAlabama
Arlzona
Callfornla
Colorado
Dilstrict of Columbla
Florida
Ceorgla
Ilinols
Indlana
Hanzas
Kentucky
Maryland
Michigan
Minnesota
Mebraska
Mew Hampshire
Mew lersey
Morth Carolina
Ohlo
Oklahoma
QOregon
Pennsylvania
South Caroling
Tennesses
Washington
Wisoonsin

MLE Residential Lending, LLC is not affifiated and seporately licensed/operated from Enock Lending, LLC
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MLB STEP FORWARD N

MLB Step Forward allows borrowers to purchase their next home without a home-sale @ . ... ..~
contingency, giving them stronger offers and more certainty in competitive markets

How It Works
Powered by Calque’s Guaranteed Backup Offer (GBO), borrowers

receive a binding backup contract on their departing home. M LB J\ >
If the home does not sell on the open market within 180 days, STEP FORWARD
Calque steps in and purchases it — but the goal is always an open-

market sale PROGRAM
Trade-In Morteage Borrowers who need equity Provides a second lien to access equity
8ag for down payment, debt payoff, or CG I U e
approved needs while removing the

departing home from DTI

Contingency Buster Strong liquidity borrowers Removes the departing home from DT
with no equity access, lower fees, and

faster GBO turnaround

£y NMLS #1101220
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REVATlON 3 :F:ﬁ: -
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Renovation “Tiong VA RENOVATION MLBWHLESALE

Loans

203K
STANDARD & LIMITED

e Minimum FICO score 580+ (600+ for NY)

Making Lives Better ® 90 @

CONSTRUCTION

X

O Program Highlights:

No Down Payment required

&
e No PMI (Private Mortgage Insurance) Re n Ova tl O n

« Limited up to $75,000 (nonstructural repairs only) /= LICENSED IN ~N . F!nance Upta:$75,000 I.n. repairs ( n r

* $5k MIN repairs for Standard Alabama Nebraska e 4 Stabth : o C I e g e
—— 5; RIS s BIE ey il e Make your home safe, accessible, and personalized De S k

* EiSEE. st i It California North Carolina

o 0/0cc 97.75% LTV R&T Soonc North Dakota

« Refi 1-4 UNITS, Condo, PUD District of Columbla gy1¢ "1

Concierge Desk will now be handling

Delaware

.~ Oklah
« Manufactured Homes are Eligible Fa'fé'ri?a oreaga?-.ma ° E||g|b|e Repa"‘s |nc|ude° il cornmunication with the
Idaho Pennsylvania contractor to obtain their documents
HOME STYLE ::L‘::::a :::f:é;':‘n’:;a * Roofing, 8Utter5 siding such as the Contractor License,
Iuma f;wth Dakota o 4 Wi e HVAC, electrical, plumbing Contt;:.actorI Insuragcg,fW? at?‘d \ Ca" NOW!
. ansas ennessee e e e . an INg else neede rom e
» Minimum FICO score 620+ e WA .+« . * Kitchen & bathroom upgrades contréctorgfor your renovation loan
* 0/0cc 95% LTV SFR (to 97% LTV w/ Msylaag Vermont + « + + e Disability access features '
restrictions*) Purchase / R&T Refi m;‘:ﬂppn m;ssﬁl:mn =SS a & Energy efficiency improvements Additionally, once all documentation 55 1'253'0552
 0/0cc 85% LTV 2 UNIT Purchase / R&T Refi Minnesota il o Walk ios. decks & ; is received, Concierge Desk will
; SRENIgan West Virginia alkways, patios, decks & more. . . . complete the vetting process with
e 0/0cc 75% LTV 3-4 UNIT Purchase / R&T Refi \_Montana Wyoming ) e S e T the contractor feTarances
« 90% LTV SFR 2nd Home Purchase / R&T Refi No minimum repaircost; = ... b
« 85% LTV Investment Purchase - SFR Only Over $50K requires HUD consultant.

e 75% Investment R&T Refi - SFR ONLY
+ Conforming & High Balance

£y NMLS #1101220
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EXPLORING NON-QM OPPORTUNITIES

e Non-QM solutions
o The Non-QM Coach
Non-QM Hotline

Marketing Materials
Matrices
and more!

O O O O o

£ NMLS #1101220

“The Non-QM Bullpen” Live Q+A Webinars

17

NON-QM

¢ 2 &

-
e

Nor-QM Lodh Submission Bank Staterment Business Exception Request Form PEL Income Calculator MLB

Harrative Form

i T2
w0

DSCR Premiurm Matrix DSCR Matrix ITIM Beatrix Alt/Full Dee Meitrix

@
2nd Mortgages Condo Questionnaire Condo Questionnaire - Business Purpose Licensing &
Addendum Frepayment Penalty

Restrictions

Non-QM Hotline!

Call now and talk
to a specialist!

@ 516-549-0200
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NQM NICHE PROGRAMS :::W:ﬁ: o
r _ ™ | 7%
MLBWHPLESALE

aking Lives Better

aking Lives Better

MLBWHPLESALE . ..

One Borrower. Four Income Streams.
One Approval.

—
. = :
- o - e =

ME HOMEBUYER,

FIRST TI
FIRST TIME INVESTOR

THE SCENARIO
Primary residence purchase - 3-unit property using the following income:
@ 75% lease income from rented units

— & H
. - . - - a?j [r;cm.”ne If-employed |
- - - Ide-DUsIiness selir-employed income

alesale ™ ecsll| ™™ opal™ |obeselhe @ Asset utilization

b b
18 That’s the power of MLB’s Income.
& 85% LTV Sweet Spot &DSCR>1 P
Less cash dqwn, more properties in Propertie§ that pay for the:nselves? Our Non-QM solution lets you blend
Zgll(j; gg(rjtic;l;ior;glti ts t':)k:, having your ::?,\évstr,:,a;:twhat we call a “smart income streams like never before: PROGRAM HIGHLIGHTS:
YES to... * Loan Amounts: $150K - $3M
o W2 & 1099 e LTV: Up to 85% (80% with P&L)
& 1-4 Unit Properties & 3-6 Months Reserves e Bank Statements & Asset Depletion * Occupancy: Primary e Second Homes o Investments
From single-family homes to small A built-in safety cushion to keep * W2 & Asset Depletion * Credit Score: . :
multifamily - we've got your your investments protected. e WVOE & Asset Depletion o Min 660 for Primary income earner
investment appetite covered * Rental Income from subject property o Min 540 allowed for co borrower
5 ¢ And more! * Reserves:
© 3 mo. for £ 80% LTV under $500K
Ready to Help Your Clients Build Wealth? Acceptable Income Types: o gmﬂ- ;Dr ﬁ%ﬂhﬁ—g-gm
' s o . . T o W2 e WVOE @ 1099 » P&L » Bank o mo. Tor $1.0M-%2.
Let's turn their investment dreams into rental income reality! Statements o Asset Utilization s Rental ncome o 12 mo. for $2.5M-$3M

£y NMLS #1101220
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Making Lives Better

PLATINUM PARTNER

Unlock elite services and personalized support to take your business to the next level!

Benefits and Tiers * *

Qualify Today > Gold Platinum
Member Member

Same Day/Next Day Underwriting Purchases ®

Next Day Condition Review (4 or more items by 10AM EST) ®

Direct Access to Account Manager to assist throughout
entire file process ®

Same Day/Next Day Underwriting Refinances

s 2 @
17 ol N\
AN 0 Free 3 day Rate Lock Extension

02 MLBWHLESALE N

“ Making Lives Better

10 bps improvement in pricing at time of lock on all programs

Same Day Closing Exceptions Available

TBD Underwrites allowed
( 72 Hour Turn Time. 15% max pipeline size. )

Exclusive access to our Loan Level Larry Product

Exclusive Making Lives Better Swag ( One item per closing )

Qualification Metrics of Platinum
* MLOQO'’s quarterly volume, UW touches (average < 4), loan performance, pull-through
lock ratio (65%), and partner-ability
* Platinum Partner is awarded to top 25% of MLOs
* Platinum Partner is offered to new brokers for first 3 months

Get the edge with the MLB Platinum Partnership!

Contact us today to learn more about how to qualify and take advantage
of this high-value service program.

& NMLS #1101220
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Making Lives Better

MLBWH?LESALE SR

Making Lives Better ¢ o o

www.MLBWholesale.com ..
L (973) 564-0866 ’

L @mlbwholesale

e o e 841 Mountain Ave, Suite 400, Springfield, NJ 07081

£ NMLS #1101220

MLB Residential Lending, LLC, located at 841 Mountain Ave, Suite 400, Springfield, NJ 07081. Phone 732-243-0140. MLB Residential Lending, LLC., NMLS 1101220, is a residential lender licensed by NJ Department of Banking and Insurance, AL State Banking Department, AK Division of Banking &
Securities, AR Combination Mortgage Banker-Broker-Servicer, AZ Department of Insurance and Financial Institutions, CA Department of Financial Protection and Innovation, CO Division of Real Estate, CT Department of Banking, DC Department of Insurance, Securities, and Banking, DE Office of the State
Bank Commissioner, FL Oﬁgce of Financial Regulation, GA Department of Banking and Finance, IA Division of Banking Finance Bureau, ID Mortgage Broker Lender License, IL Department of Financial & Professional Regulation, IN Department of Financial Institutions, KS Office of the State Bank
Commissioner, KY Department of Financial Institutions, LA Office of Financial Institutions, MD Office of the Commissioner of Financial Regulation, ME Bureau of Consumer Credit Protection, Ml Department of Insurance and Financial Services, MN Department of Commerce, MS Department of Banking and

Consumer Finance, MT Division of Banking & Financial Institutions, NE Department of Banking and Finance, NH Banking Department, NC Commission of Banks Office, ND Department of Financial Institutions, NM Mortgage Loan Company License, NY Department of Financial Services, OH Division of
Financial Institutions, OK Department of Consumer Credit, OR Department of Consumer and Business Services, PA Department of Banking and Securities, Rhode Island Department of Business Regulation, SC Board of Financial Institutions, SD Division on Banking, TN Department of Financial Institutions,
TX Department of Savings and Mortgage Lending, UT Department of Financial Institutions, VT Department of Financial Regulation, VA Bureau of Financial Institutions, WA Department of Financial Institutions, W| Department of Financial Institutions, WV Division of Financial Institutions, WY Division of
Banking. All Rates subject to change without notice. MLB, in no way, claims to represent or to conduct business on behalf of HUD or the Federal Government. EQUAL HOUSING LENDER
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