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WELCOME TO MLB WHOLESALE

SPEED, SERVICE & SOLUTIONS
That Empower You and the Families You Serve

www.MLBWholesale.com

Making Lives Better                      

MLB Residential Lending, LLC, NMLS 1101220, is a Residential Mortgage Lender, located at 841 Mountain Ave, Suite 400, Springfield, NJ 07081. Phone 732-243-0140. MLB is licensed by NJ Department of Banking and Insurance, AL State Banking Department, AK Division of Banking & Securities, AR Combination Mortgage Banker-Broker-Servicer, AZ Department of Insurance and Financial Institutions, CA Department of 
Financial Protection and Innovation, CO Division of Real Estate, CT Department of Banking, DC Department of Insurance, Securities, and Banking, DE Office of the State Bank Commissioner, FL Office of Financial Regulation, GA Department of Banking and Finance, IA Division of Banking Finance Bureau, ID Mortgage Broker Lender License, IL Department of Financial & Professional Regulation, IN Department of Financial 

Institutions, KS Office of the State Bank Commissioner, KY Department of Financial Institutions, LA Office of Financial Institutions, MD Office of the Commissioner of Financial Regulation, ME Bureau of Consumer Credit Protection, MI Department of Insurance and Financial Services, MN Department of Commerce, MS Department of Banking and Consumer Finance, MO Division of Finance, MS Department of Banking and 
Consumer Finance, MT Division of Banking & Financial Institutions, NE Department of Banking and Finance, NV Division of Mortgage Lending, NH Banking Department, NC Commission of Banks Office, ND Department of Financial Institutions, NM Mortgage Loan Company License, NY Department of Financial Services, OH Division of Financial Institutions, OK Department of Consumer Credit, OR Department of Consumer 

and Business Services, PA Department of Banking and Securities, RI Department of Business Regulation, SC Board of Financial Institutions, SD Division on Banking, TN Department of Financial Institutions, TX Department of Savings and Mortgage Lending, UT Department of Financial Institutions, VT Department of Financial Regulation, VA Bureau of Financial Institutions, WA Department of Financial Institutions, WI 
Department of Financial Institutions, WV Division of Financial Institutions, WY Division of Banking. All Rates subject to change without notice. MLB, in no way, claims to represent or to conduct business on behalf of HUD or the Federal Government. EQUAL HOUSING LENDER
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• Submit an Escalation Request

         https://forms.office.com/r/jjrW9cj8Fn 

• Contact Lock Desk - 

loanlock@mlbmortgage.com  

• USDA Sponsorship Form

• Schedule Your Closing

• Scenario Desk - 

Scenarios@mlbmortgage.com   

HELP DESK RESOURCES
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WEBINARS & TUTORIALS
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www.youtube.com/@mlbwholesalewww.mlbwholesale.com/webinars
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MARKETING FLYERS & BADGES
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www.mlbwholesale.com/flyers

• Clear to Close Badges

⚬ Awarded for files that close in 15 days or less

Email Signature Line:
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BROKER’S WEEKLY SPECIAL
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www.mlbwholesale.com/brokers-daily-special
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HOW TO PRICE A LOAN
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After logging into the portal, go to QUICK 

PRICER to run a scenario (if a loan is a Live File, 

you would go to PRODUCT AND PRICING)

Complete all loan information. 
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HOW TO PRICE A LOAN
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When completing PRODUCT FILTERS, be sure to 

unselect all and choose the one that applies 

(Standard is for your standard loan product)

Before reviewing pricing, be sure to select your comp 

(BORROWER OR LENDER PAID) and then click Search
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HOW TO PRICE A LOAN
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https://www.mlbwholesale.com/_files/ugd/242fc3_0fa0dd19030d4e57b0c6204eb8af3a25.pptx?dn=MLB%20Wholesale%20and%20Correspondent%20%20-Pricing%20and%20Locking%206.24.25%20(R).pptxhttps://www.mlbwholesale.com/_files/ugd/242fc3_0fa0dd19030d4e57b0c6204eb8af3a25.pptx?dn=MLB%20Wholesale%20and%20Correspondent%20%20-Pricing%20and%20Locking%206.24.25%20(R).pptx

NMLS #1101220

Once you click Search, you will be shown the most available rates that fit 

your loan criteria. 

For more STEP-BY-STEP directions on how to price a 

loan. 

Please download our instructional package here.
MLB Wholesale and Correspondent – 

Pricing and Requesting Locks
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From File Start to Funding: Your Loan’s Journey
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File Started
Broker registers a loan

Disclosed
Fees set • Docs sent

Underwriting
Decision or Suspense

Resubmitted
Conditions addressed

Clear to Close
Final approval

Funding & Purchase
Wire sent • Loan sold

Making Lives Better:
one smooth loan at a time.
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Max LTV 97% • Min FICO 580

Conventional

VA
Max LTV 100 % • Min FICO 500

USDA
Max LTV 100 % • Min FICO 550

JUMBO
Max LTV 80% • Min FICO 680

FHA
Max LTV 96.5% • Min FICO 500

DSCR
Min. FICO 660 • Up to 85% LTV

Bank Statement
Up to 90% LTV

Mix and Match
Mix different income types for a single borrower

Asset Utilization
Liquid Assets into Qualifying Income

NMLS #1101220

• Homestyle

• HomeReady

• HomePossible

Conventional 

Loans Include:

Government Loans 

Include: 

• FHA

• VA

• USDA

• 203K 

Programs available only to qualified 
borrowers. Programs subject to change 
without notice. Underwriting terms and 

conditions apply. Some restrictions may apply. 

HOMEOWNERSHIP FOR 
EVERY PATH & PROFILE
Whether your borrower qualifies with W2s or needs a flexible 
solution, the MLB Homeownership Plan delivers options, support, 
and expert guidance.

and more Non-QM Options!

NO MATTER THE BORROWER’S STORY, WE’VE GOT A PROGRAM TO MATCH AND A PLAN 

TO GUIDE THEM HOME.

VA Renovation
Max LTV 100 %  on purchase • Max LTV 90 % on Cash out  • 
Min FICO 600



What It Is
• FHA-only down payment assistance
• 100% forgivable grant (2% or 3.5% of purchase price)
• Nearly nationwide (not available in HI, MA, WA)

Why Brokers Use It
• Turns “almost qualified” buyers into closed loans
• Pairs with up to 6% seller concessions
• No second lien • No resale restrictions

Who Qualifies (Only ONE Required)
• First-time homebuyer or
• Eligible profession (military, first responder, educator, medical, civil service) or,
• Income ≤ 140% AMI or,
• Property in an underserved census tract

MLB REMARKABLE DPA
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FHA ELITE PRICING
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UP TO 50 BPS PRICING IMPROVEMENT*
for borrowers who meet our elite criteria!

The Reward?
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MLB GREEN ADVANTAGE
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MLB Green Advantage allows brokers to finance solar improvements and offer borrower 

assistance while maintaining borrower affordability and program eligibility.

Why Brokers Use It

•  Solar installation financed into the mortgage

•  Provides borrower assistance up to 3.5% (max of $13,000)

•  Lower utility bills improve long-term affordability

•  Supports energy-efficient, future-ready homes

Ideal Borrowers

• Purchase or refinance clients

• Buyers short on cash for closing costs

• Borrowers focused on sustainability and monthly savings
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NICHE PROGRAMS
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MLB STEP FORWARD
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MLB Step Forward allows borrowers to purchase their next home without a home-sale 
contingency, giving them stronger offers and more certainty in competitive markets

How It Works

Powered by Calque’s Guaranteed Backup Offer (GBO), borrowers 
receive a binding backup contract on their departing home.
If the home does not sell on the open market within 180 days, 
Calque steps in and purchases it — but the goal is always an open-
market sale

Option Best For What It Does

Trade-In Mortgage Borrowers who need equity Provides a second lien to access equity 
for down payment, debt payoff, or 
approved needs while removing the 
departing home from DTI

Contingency Buster Strong liquidity borrowers Removes the departing home from DTI 
with no equity access, lower fees, and 
faster GBO turnaround 

Powered by:15



RENOVATION 
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EXPLORING NON -QM OPPORTUNITIES
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• Non-QM solutions

⚬ The Non-QM Coach

⚬ Non-QM Hotline

⚬ “The Non-QM Bullpen” Live Q+A Webinars

⚬ Marketing Materials

⚬ Matrices

⚬ and more!
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NON -QM NICHE PROGRAMS
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PLATINUM PARTNER
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Gold 
Member

Platinum 
Member

Benefits and Tiers

Qualify Today >

Next Day Condition Review (4 or more items by 10AM EST)

10 bps improvement in pricing at time of lock on all programs 

Same Day Closing Exceptions Available  

Direct Access to Account Manager to assist throughout 
entire file process

TBD Underwrites allowed
       ( 72 Hour Turn Time. 15% max pipeline size. )

Exclusive Making Lives Better Swag  ( One item per closing )

Free 3 day Rate Lock Extension

Unlock elite services and personalized support to take your business to the next level!

Qualification Metrics of Platinum
• MLO’s quarterly volume, UW touches (average < 4), loan performance, pull-through 

lock ratio (65%), and partner-ability
• Platinum Partner is awarded to top 25% of MLOs 
• Platinum Partner is offered to new brokers for first 3 months  

Get the edge with the MLB Platinum Partnership!

Contact us today to learn more about how to qualify and take advantage 
of this high-value service program.

Exclusive access to our Loan Level Larry Product

Same Day/Next Day Underwriting Purchases 

Same Day/Next Day Underwriting Refinances
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@mlbwholesale

www.MLBWholesale.com
(973) 564-0866
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MLB Residential Lending, LLC, located at 841 Mountain Ave, Suite 400, Springfield, NJ 07081. Phone 732 -243-0140. MLB Residential  Lending, LLC., NMLS 1101220, is a residential lender licensed by NJ Department of Banking and Insurance, AL State Banking Dep artment, AK Division of Banking & 
Securities, AR Combination Mortgage Banker -Broker -Servicer, AZ Department of Insurance and Financial Institutions, CA Department  of Financial Protection and Innovation, CO Division of Real Estate, CT Department of Banking, DC Department of Insurance, Sec urities, and Banking, DE Office of the State 

Bank Commissioner, FL Office of Financial Regulation, GA Department of Banking and Finance, IA Division of Banking Finance Bu reau, ID Mortgage Broker Lender License, IL Department of Financial & Professional Regulation, IN Department of Financial Instit utions, KS Office of the State Bank 
Commissioner, KY Department of Financial Institutions, LA Office of Financial Institutions, MD Office of the Commissioner of Fin ancial Regulation, ME Bureau of Consumer Credit Protection, MI Department of Insurance and Financial Services, MN Department of Commerce, MS Department of Banking and 

Consumer Finance, MT Division of Banking & Financial Institutions, NE Department of Banking and Finance, NH Banking Departmen t, NC Commission of Banks Office, ND Department of Financial Institutions, NM Mortgage Loan Company License, NY Department of Fi nancial Services, OH Division of 
Financial Institutions, OK Department of Consumer Credit, OR Department of Consumer and Business Services, PA Department of B anking and Securities, Rhode Island Department of Business Regulation, SC Board of Financial Institutions, SD Division on Bankin g, TN Department of Financial Institutions, 

TX Department of Savings and Mortgage Lending, UT Department of Financial Institutions, VT Department of Financial Regulation , V A Bureau of Financial Institutions, WA Department of Financial Institutions, WI Department of Financial Institutions, WV Divi sion of Financial Institutions, WY Division of 
Banking. All Rates subject to change without notice. MLB, in no way, claims to represent or to conduct business on behalf of HUD  or the Federal Government. EQUAL HOUSING LENDER
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